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" DI Underwriting

= . America’s Premier Disability Marketing Organtztion

Making it Simple
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er is are mutually exclusive If they cannot occur at

K Underwrltlng and Simple

Words not normally used together
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A rmmoa -’of 1o carriers have programs that
Ve the potential to make the process

AS|E ::for youiand your clients.
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SJHJOJJI/_F" Process

J\/Jrr'm btalnmg a policy easier for customer
...4"

P the Process
Or agents and customers

L ower Costs for Carrier

= ’.-:_- No exam expense
e No Attending Physician Statement (APS) expense
o (Case Load advantage
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exams
,,,, dlng doctor reports
- No eome documentatlon

- N me@ e

* Unless Teleapp used
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Insured's info from application or teleapp
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Products 00
JB) (e dl\/ldual disability insurance)
BOT_ usiness overhead expense)

DB (disability buyout)
= Pension Protector
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J__ygiabmty

_'—, ~ Most carriers allow for all occupations
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® Ages
18-60 for some carriers
18-50 for others
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VEKImum Bene It Amounts
> P 5 w ,000/mo to $5,000/mo

g .-_'

$1O 000/mo
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SWAINIDIFCovErage s counted towards the
mrr,qmn

> Sagl ¢—arr|ers limit to Income less than
S50k
?ppllcants with postponed, rated or

== hmlted policies underwritten in recent
years

e Age 50 limit for some carriers
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Wproved as applied for

o

SVApproved with limitations

\

® Declined coverage
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o | Jffr‘ré" "e'XcIsiohs or other limitations then

13




_ - i
VIOIE Iﬁf@_@gt:ion-lﬂemﬁ —

SUEErriter may reguest an Attending Physician
J£clrem~\ 1 (APS)

r';i _..f-'_ 3

_3_ _Q___; rwrlter may request the producer to further
‘r'y applicant

I||

- ® Result depends on information received
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'Declined Cover —

SN\ Bally, this outcome can be avoided with a
foErly. informed customer

> D:L bpllcant likely lacked candor or important

= details or the producer did not solicit enough

_f_{;:ﬂmformatlon on yes answers to medical questions

—
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teravoid SUrprises.

AccliEle and detailediinformation is the key: to
AVOIURSUNPIISES and manage your customers
:;t"ions

-“.'5:'* fessmnally advise your clients to avoid

%: -- underwrltlng pitfalls. To prepare them you need

~ to make them aware of the most common
medical 1ssues that prevent policies from being

ISsued or Issued other than applied for
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VHEmedications are they or have they taken?
- _)’H" used, name of medication, doesage
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< Any Chiropractic visits?

- ~__._ -~ * Frequently results in back exclusions

T_l_

“e Stress and anxiety related problems

® Freguently results in limited benefit period and options and
rating or even decline
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S fobac Q@ Use
r c gar freguency and need for clean specimen
garette Or smokeless tobacco...higher premium

r\cL\" se Driving History
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== DUI limitations or decline depending on time frame

f : _egnancy Complications

® |f previous complications including c-section, then
complications will likely not be covered
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VIZIagIng your Iiemt’s--expﬁtﬁc@'

SAGVISERN U CliEnt  oF expected exclusions
and jtations

’lnformatlon will be discovered and
=Voumay as well prepare proposed insured
up front so they expect the outcome,
Improving your chances of placing the

policy.
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tact your locall Plus Group

s Je :ca e plusgroupus.com and click on

== Jﬂ‘lé office locator map to find an office
| "_- ‘near you or call 800-831-1018.
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http://www.plusgroupus.com/
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